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along with proximity beacons and human interface devices. This is where the volume is today.

Second, we are opening up 2 new segments by bringing innovation into power management for
computing systems and for TVs and set-top boxes.

I think even on a flat volume in '17, we would expect our mobile business revenue to grow. And the
reason for that is essentially

but not -- the increase will not be as much as we have seen before. So I would expect single-digit
increase

in terms of weight and hang it off the walls type boxes, very thin. So that almost brings the same
pressure that you would have in a phone and a tablet in terms of cramming stuff in a very tight space

their new platforms using their own processor chips yet. And so I can't give you any update beyond that
just because they haven't provided us

it is true to say that between now and into June, into July, into September and into rest of the year,

we can -- and also we have products by the way, new products that are being launched outside our
current

This expected decline was driven by lower volumes in the quarter and the subsequent higher allocation
per unit of the fixed component of cost of goods sold.

This decrease was mainly the result of the decline in volumes and our continued investment in new
high volume technologies.

In the quick charge segment, there are a number of protocols and approaches in the market to facilitate
a higher power transfer.

So all of those will contribute towards the design wins for the second half. Beyond that, we are
designing new products, which will not be necessarily revenue in the second half, but it will hit

in some cases. So you can see in some of the

so on an assumption of a flat volume for some of our main businesses,

And those are progressing really well, and we have a number of circuits with a particular part.

significant or incremental pricing pressure that's compared to what you've seen in the past.



growth and it needs to reach a level of revenue such that it is breakeven. We expect that level to be
reached

There are a number of other companies as our presence grows in greater China that we can work with.
You mentioned a few, some are captive silicon makers for the Chinese


